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Table of Dirty Tricks
	Number
	Dirty trick 
	Reason why people use the trick 
	How to detect it is a dirty trick
	Approach to counter the trick

	1
	Accuse your opponent of doing whet he is accusing you of or even worse
	Used when a person is being attacked and unable to defend himself
	When there is lack of commitment and accountability to conclude an argument
	Taking responsibility, ensuring that there are guidelines on accountability. 

	2
	Accuse a person of sliding down a slippery slope
	Used as a means of evoking fear by exaggerating the outcomes of an action 
	Future events are predictable 
	questioning the authenticity of outcomes, and criticizing the basis of the argument 

	3
	Appeal to authority
	Used to manipulate an audience to believe the perspective of a speaker
	Through validation of arguments, which are outside one’s area of expertise
	Avoid relying on statements by other people,

	4
	Appeal to experience 
	This trick is used when people try to show their level of success and accomplishments than their value in a particular field
	When a person avoids criticism 
	Assess the level of experience and whether the accomplishments are real. 

	5
	Appeal to fear 
	It is a trick used by a person to evoke fear
	When a person begins to state their strengths
	Admitting to failures and fear, analyzing the authenticity of the strengths 

	6
	Appeal to sympathy 
	Used by a speaker to manipulate the audience through pity 
	When a speaker starts to use other peoples’ experiences to support their perspectives 
	Assess whether the experiences are real, question the basis of the argument 

	7
	Appeal to popular passions 
	Used by a speaker when the argument he is making is believed by majority of the people
	When a speaker accepts the beliefs of others without questioning them
	Assessing information before approving the conclusions 

	8
	Appeal to faith
	This is used when people are losing an argument due to lack of reason
	When a person argues that one must believe in order to understand an argument 
	Sticking to reason in order to approve the conclusions of an argument, questioning the basis of the faith 

	9
	Assume a posture of righteousness
	This trick is used by a speaker when he is attempting to develop a link with the audience on the basis of being righteous rather than using evidence to support an argument 
	When a speaker argues that his perspectives are something that the audience should believe 
	Analyzing The propositions of the speaker 

	10
	Attack the person instead of the argument
	Used when a person is losing an argument 
	When a speaker attacks his opponent instead of the argument 
	Accepting losing in an argument, being accountable

	11
	Beg the question 
	Used when people try to prompt others to ask the question
	When a person assumes a conclusion is in the given premises 
	Avoiding circular reasoning 

	12
	Demand impossible conditions (call for perfection)
	People use this trick when they lack evidence to an argument
	When a person evades the arguments and puts impossible conditions to achieve plausible conclusions 
	Sticking to the guidelines of ethical arguments and thinking skills 

	13
	Create a false dilemma 
	Argument used by a person when only two choices are created but there are more choices in existence 
	When an individual omits choices 
	Sticking to selected choices in an argument 

	14
	Device analogies and metaphors that support a person’s view even when they are false or misleading 
	Used to mislead an opponent in an argument to object them from reaching conclusions 
	When an individual uses metaphor that are unrelated to the primary argument 
	Sticking to the primary argument, assessing the analogies presented to determine their inner meaning 

	15
	Question your opponents’ conclusions 
	Used when people are unable to understand an argument 
	When a person asks questions about the conclusions rather than questioning the arguments, which were presented. 
	Assessing the authenticity of the arguments
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